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“time-consuming”

“It is all about the money (and not 
about making the high growth 
company more successful)”

“complex 
terms”

“ruining the structure, thereby killing the 
opportunity to secure follow-on 

investment” 

“misaligned 
incentives"

“de-risking: 
protecting the 

downside,  
instead of 

focusing on the 
upside”





From “Start-Up” to “Scale-Up”
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Trends in Equity Finance



Early-Stage (including angel/seed) Later-Stage
Europe US Asia Europe US Asia

28,3
33,6

175,8

125

30,4430,66

Capital Invested, 2010-2015, US$B

4x 3.7x

5,8x 6,2x

Focus on
Later-Stage

Focus on
Scaling



The Billion Dollar Startup Club
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Why “public 
authorities” need a 

partnering-for-
innovation scorecard 

for “financial 
institutions”



Scoring - Partnering-for-Innovation
Real 

Partner

Give Before 
You Get

Level of 
Entrepreneur 
Friendliness 

& Trust

Respect

Involvement

Platforms

Full Service

Connectivity

Social Media

Online 
Footprint

Educating 
the 

Ecosystem

Demystifying 
Confusing 
Concepts

0 - disagree
1 -  moderately disagree

2 -  moderately agree

3 -  agree
4 -  strongly agree

Total Points 
Available

0 - disagree
1 -  moderately disagree
2 -  moderately agree

3 -  agree
4 -  strongly agree

0 - disagree
1 -  moderately disagree

2 -  moderately agree

3 -  agree
4 -  strongly agree

0 - disagree
1 -  moderately disagree
2 -  moderately agree

3 -  agree
4 -  strongly agree

0 - disagree
1 -  moderately disagree

2 -  moderately agree

3 -  agree
4 -  strongly agree

0 - disagree
1 -  moderately disagree
2 -  moderately agree

3 -  agree
4 -  strongly agree

0 - disagree
1 -  moderately disagree

2 -  moderately agree

3 -  agree
4 -  strongly agree

0 - disagree
1 -  moderately disagree
2 -  moderately agree

3 -  agree
4 -  strongly agree

0 - disagree
1 -  moderately disagree

2 -  moderately agree

3 -  agree
4 -  strongly agree

0 - disagree
1 -  moderately disagree
2 -  moderately agree

3 -  agree
4 -  strongly agree

0 - disagree
1 -  moderately disagree
2 -  moderately agree

3 -  agree
4 -  strongly agree

0 - disagree
1 -  moderately disagree

2 -  moderately agree
3 -  agree
4 -  strongly agree

16 16 16

48 (100%)

Level of Fluidity
75% up to 100% high

?50% up to 75% moderate
0% up to 50% low









Which Sector…?
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Oncology
Big Data
Robotics and Drones
Mobile
Nano-technology

The Next Wave…?



Partnering-for-Innovation

Riding the “Innovation Waves” 

Making the “high-growth” company  
more successful!
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